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Message from

the new President and
Executive Vice-President

Despite the ongoing difficulties of operating in
the present economic climate, we believe that
by fullyutilising our extensive human and mate-
rial assets, we will be successful inassuring our
continued growth and profitability. Having
both worked onthe wellsite, weknow the impor-
tance of everybody’s involvement in main-
taining standards of quality and ensuring client
satisfaction.

We firmly believe that with everybody's com-
mitment, our technological expertise, innova-
tionand professionalism, we haveall the ingre-
dients to turn this objective into reality.

More than ever, we need everyone working
together and fully supporting this goal so that
Geoservices will emerge stronger and better
prepared to meet the challenges of the future.

Bruno Burban  Benoit Debray

Bruno Burban - joined Geoservices in
1982 as a mudlogger and went on to hold
various technical, commercial and oper-
ational positions between 1985 and 1990.
He was appointed Technical Manager in
1990 then Deputy Managing Director in
1994 and Chief Operating Officer in 1995.

Benoit Debray - began his career with
Elf Aquitaine as a reservoir engineer. He
Jjoined the Production Services depart-
ment of Geoservices in 1986 before hold-
ing management positions in the techni-
cal department and later in the marketing
and development of GEOTOP. Technical
Manager for petroleum services in 1994,
he was seconded as Deputy Director,
Drilling and Production with IFPin 1997.

CONCERNED !
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Results

Despite a particularly difficult second
half of 1998, Geoservices turnover only
saw a slight reduction over the previous
year; it dipped 3% to FF1.361 million
from FF1.404 million in 1997.

Presidents past and present
Gaston Rebilly (1958-1990), now
Président d’Honneur and
Bruno Burban (1999) at the annual
barbecue organised by the Comité
d’Entreprise, Le Blanc Mesnil in June

Each service line was affected differently by
the reduction in exploration and production
expenditure among our client oil compa-
nies. Mud Logging fared best but
Directional Drilling was the worst affected
due to a high proportion of'its work being in
mature oil fields on

competition due to the severe drop in crude oil
prices during the year (North Sea Brent fell
from over US$15 in January to less than
USS$10 in December) we managed to maintain
our operating income at 10% of tumover.

Also at the barbecue, Benoit Debray,
Executive Vice-President (left) talks to
Alain Delvas, Industrialisation Manager

This result is primarily due to a continu-
ous effort in terms of cost-savings and
the dedication of everyone to improving
efficiency. Bearing in mind that 1999
will also be a difficult year, this special
effort must continue if we are to finish it
in better shape than our competitors.

Our net income, however, was down, main-
ly due to variations in currency exchange
rates and exception-
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